fk onTumisyBaTu cBiun Linkedin
npodinb

Linked [[})

Step-by-step guide

OnTumisauia LinkedIn npodinto:

65% GanepiB pobnate picbkopy LinkedIn npodinie nepea Tmm Sk BignNoBiCTK Ha ayTpiy, abo HanucaTn B
KOMMaHito. SAKLIO B/ HE CTaBMTECS 4O LibOro CEPMO3HO, BU BTpadYaeTe MOXNMBICTbL Nobyayeatu OOBipYy 3
BaLLMM MNOTEHUINHUM KIIEHTOM K 0, TaK i Nig Yac npouecy npogaxy.

Baw npodinb LinkedIn - ue Baww neHAiHr, a He pestoMe, i Oro Linb CKOHBEPTUTY BigBigyBada Ha
HaCTYMHUA KPOK BOPOHKM.

Lle HEMMOBIPHO NOTYXXHUI IHCTPYMEHT, SKUI JonoMoXe BaM nobyaysaTtu AOBIpY i3 LifIbOBOK ayanTopieto
Ta posnoyaTu Ginbwe gianoris. Ocobnueo, KoM 3aKyMHUKM XO4YTb Oi3HATUCS NMPOo Bac Ta Balli MOCNyru,

nepLU HiXX roBOPUTH 3 BaMMU.

Ocb NokpokoBa iHCTPYKLUid, WoO nepekoHaTucs, Wwo Baw npodinkb LinkedIn ontumizoeaHo ans
3any4veHHs Ta KOHBepTauii BigBigyBadiB.

Kpok 1 - baHep

Lle nepwe, wo GayaTb BigeiayBadi Baworo npodinto. CknagHicTb nondarae B TOMy, Wo6 nepekoHaTucs,
Lo Balle NOBIAOMIEHHS ANA HUX 3po3yMine.

Lle ropmsoHTanbHe 306paXKeHHs y BEPXHIl YaCTMHI BaoOro npodinto - HanobinbLWNA akT1B.
BukopucTtosyinTe 1noro, wob po3nosicth BinbLue npo cBin BisHec, cepsicu, BeS'10 TOLLO.

Ocb Lo 5 BBaXato 3a noTpibHe gogaeatn Ha baHep:

1. ICP
2. Social proof



3. What you do and for whom
4. Dream outcome

Po3amip 6aHepa LinkedIn ctaHoBuTb 1584%396 nikcenie, He Ginbwe 8 M6

Mpuknag moro 6aHepa:

ICP Segment-based social proof
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B2B Global

Help agency owners make 2x in New revenue | ® Founder @ B2B
Global - Biz Dev consulting for service IT | GTM Strategy | Lead &
Demand Generation | Sales & Account Management

Ukraine - Contact info

5,109 followers - 500+ connections

LLle gekifibka npknagis:

The Operating System

Grow *
Monetize

for LinkedIn Creators. | o

Featured in Forbes °&Vi%:y  Entrepreneur (02

Deploys forward thinking demand strategies
Monitors your full funnel, not just ads

YOUR GROWTH GOAL.

OUR PRIORITY

Scroll stopping creative that drives website conversions

WWW.REFINELABS.COM




REVENU

70% of B2B buyers start their search on Google
80% end up choosing a brand they already knew

is your marketing driving pipeline?

Migkaska - BukopuctoBymTe LWabnoHn Canva ans cTtBopeHHsA 6aHHepy, Sk s 3pobus. AGo Bu
MoxeTe cTBoputir noro 3a 10 6akciB Ha Fiverr abo Upwork. OTpumarite wabnoH, ki BU 3MOXETE
3MiHIOBaTK CaMOCTINHO.

Kpok 2 - doTorpadois npodinto
BinbwicTe Ntogen nepernagae npodinb, Wob JisHaTUCS, Y MOXYTb BOHU BaM OOBIpATH.
| BOHM NOBUHHI NOGaYMTK, Lo BU - Lie B, i L0 Npodinb Hacnpaeai Ball, a He cnam.

3a MOXNMBOCTI, MOCMixanTecs.

MepekoHariTecs, Wo ¢oTo skicHe, 4oOpe OCBITNEHE i, 3BICHO X, NpodecinHe (He B opTax
abokynarnbHUKY).

LinkedIn pekomeHngye 3aBaHTaxysatn ¢oTo npodcinto poamipom 400 x 400 nikcenis,
cniBBigHOLWEHHAM cTOpiH 1:1 i po3mipom cany go 8 Mb.

BaxnuBi MOMEHTH:

Bucoka sikictb oTo

Jlnue B MakcMmanbHOMY (POKYCi
AckpaBun hoH (oH MoXHa 3pobuTn TyT)
Mocmiwka abo BigkpuTin Nornsa

s

Ocb Mmivi npuknaa:


https://www.canva.com/linkedin-banners/templates/
https://tools.picsart.com/design/profile-picture/

w
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Help agency owners make 2x in New revenue | = Foul
Global - Biz Dev consulting for service IT | GTM Strate
Demand Generation | Sales & Account Management

Ukraine - Contact info

5,109 followers - 500+ connections

Kpok 3 - 3arofioBok

Balu 3aronoBok - Lie HacTynHe, WO NpoYnTatoTb NOTEHLIMHI KNIEHTW, Nicns Bawworo 6aHepa.

Axwo BM xouete, W00 koHBepcCist Oyna Buwoto i GinbLle nogen npunMarno Balli 3anuTu, Bam
HeoOXigHO HanucaTu YiTKUIA 3aronoBOK.

OpHa 3 HarMnoLUMPEHILMX MOMUIOK - MPOCTO HaNMcaTK CBOK MOTOYHY nocaay.
OcHoBHi BNoKM 3 AKMX cKnagTbes opMynmn 30rofnoekie

MopiniTbcsa cBOEIO NO3unLUi€ro
Mema - Hadamu KoHmekcm ma iHgbopmauiro rnpo me, XmMo 8u i Yum 3atimMaemecs
e [position @ company]

e [position] | [company]
e [clever way of defining position]

MosicHiTbL cBin bi3Hec
Mema - HaGamu KoHmMeKcm i nidsuwumu erisHasaHicmb KoMrnaHii
e [tagline of the company]

e [clear explanation of the company]
e [product of the company]

CepBicu BN HapaeTte

e [your service]



BusHauTe cBOO ayanTOpIto + LliHHICHY npono3uuito
Mema - 0amu no0sm 3Hamu, K 8U Mo)xeme im dorilomoamu

e | help/do [thing] ...for clients like [examples]
e | help [audience] do... [thing]

MoainiTbcA cBOIM MaHACETOM
Mema - 3anyyumu iHwux frodel 3i CXOXKUM MUCTIEHHSM

[what your goal is]

[catchline of wisdom to share]

I do [thing] in a [differentiation] way
[the philosophy you follow]

CouianbHuM gokas
Mema - nobydysamu Oosipy ma asmopumem

e [award]
e [recognition]
e TEDx speaker

Call to action

Mema nonsizae 8 momy, w06 amycumu moded dismu i amu iM 3po3ymMimu, w0 80HU
MOXYMmb ompumMamu 8i0 8awi020 KOHMeHmy

Follow for [outcome]

My weekly newsletter talks about [thing]. Subscribe -
Join to learn about [topic].

Click follow for [outcome]

Miokasku Woao CTBOPEHHSA NPpuBabnnMBOro 3aronoBka

e BubepiTb 2 - 3 pi3Hi peneBaHTHI KercK 3BepXy i AoganTe ix pa3om 3a JONOMOrow
cumsony "["

e [lepekoHanTecs, WO BaLl 3arofloBOK AYyKe YiTKAM | 4O3BOMAE NogsaM 3HaTW, XTO BU |
YyMuM 3aMaeTecs

e He Oyabre eroueHTpnYHMMHN

£ BUKOPUCTOBYIO Taky popmyny:
Help [ICP + Dream outcome] | [Position @ company] | [Your service ]

ICP - uinboBa ayautopida



Dream outcome - pe3ynbrar Toro, WO foan OTPMMYHOTb Big poboTu 3 Bamu.
Position @ company - Bawwa nosuuisa
Your service - 3 J0NOMOroK Yoro IOMOIrTUCSH UUX pesynesraTiB

Akwo Bu ByaeTte KOHKPETHUMM, TO 3 HabaraTo GiNbLUIOK NMOBIPHICTIO NPUBEPHETE yBary LinboBol
ayouTopil.

3peLuToro - KOHKpEeTUKa npoaae.

[Npuknag Moro 3aronoBkKy:
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Se rViCES 5,109 followers - 500+ connections What I do

Ocb We aekinebka popmyn:

e | help [Target Market] [solve a problem]
| help [Founders] [sign clients with Linkedin]

e | turn [ICP] [result you deliver] | What you do | Credibility
| turn Founders & CXOs into LinkedIn Thought Leaders | LinkedIn Lead Generation |
Founder of TMF | Host of TMF Picnic

e Title | Experience | Credibility
CEO @ XYZ | 10yrs B2B Lead Generation | Thousands of meetings booked through email

Kpok 4 - Poaain "lNpo koMmnaHito”

Mos cTpykTypa posainy About



e  3MiHVN pUHKY

e [lpusBenu go npobnem BaLloi LiflboBOI KOMNaHii

e Balue piwleHHs

e Ak came BOHO BUIMsgae

e beHeditn

About 7

Tech companies are cutting budgets for outsourcing services due to the crisis. It includes software development, M a rket Sh ift

design, QA, and other services.

Intense competition in the IT services sector makes it challenging to stand out. You don't know how to differentiate
frem competitors. And the pipeline is stuck and outdated

Ineffective Lead Generation Strategies lead to little 1o no Appointments

Agency owners strive to grow their pipeline predictably with relevant leads. The goal is to retain customers far years, I c P Pro bl ems

not just weeks.

They buy courses for the team to reach targets. They outsource lead generation and sales and hire industry experts
in-house. Mothing works.

The team doesn't have the required skills necessary to predictably scale biz dev

To solve this, hire a consultant with vast IT experience. Who excels in go-to-market strategy, lead generation, sales,
and account management. My overall business development experience is more than 15 years.

| will help you identify the best customers and generate a pipeline from the best-performing lead and demand gen So I Utl on
channels according to your buyer journey and budget. Building predictable revenue streams, and optimizing
rocesses without bloating your team.

You learn how te elose more deals with fewer leads in the pipeline

This is how we achieve results:

- Create Go-to-Market Strategy
- Choose channels and generate a Pipeline M y process
- Close deals with a Sales Strategy
= Hire a team of Top Performers

- Create Reporting & Analytics

- Optimize Business processes

How can you benefit from working together?

1. Focus on the best 20% of custormers that bring 80% of revenue B Ft
2. To enhance lead generation, boost effectiveness, and create a robust 8-figure pipeline. ene I S
3. Less |leads to more revenue and LTV growth

Every day that you don't take action to improve your pipeline generation and sales, you're losing money.

able revenue flow will decres e gssof constant search for nesw Qe

MNinkaska - goganTte po3gin "Top skills".

Lle npocTo - y po3gini "lMpo cebe" 060B's13k0BO BKaXiTb CBOI HaKpaLli HaBUYKM [3B'SXiTb iX 3
HaBM4YKaMu, HeobXigHMMK NS CepBiciB, WO BN HaJaeTe].

Ocb npuknag:

& Top skills

Business Development - Lead Generation - Sales - Go-to-Market Strategy



Kpok 5 - Po3ain Featured

Mo-nepwe, sKWwo y Bac He yBiMkHeHO "Creator Mode", yBiMKHITb NOrO [HaBiTh SKLLO BU HE
CTBOPHOETE KOHTEHT].

Lle nossonutb Bam cTBOopuTK featured cekuito y Bawomy npodini, Ae Bu amoxerte
NpoAEeMOHCTPYBaTU CBOK POBOTY i JOCATHEHHS.

BukopuctoBynTe Lo cekuito, Wwob nepeHanpaenat nogen 3 LinkedIn, Hanpuknag, Ha canT.
Buainite ogHe abo ABa micus, Kyau nogn MOXyTb NEPEnTN 3 BaLLIOro Npodinto.

He nepeBaHTaxymTe ix Bubopom.
MNpuknag, Wwo MoXHa nokasaTtu

e Mg MarHitu,

® CKpPIHLIOTK-goKa3sw,

e Kelcu

HasBeHicTb Featured cekuii € y <0,1% npocpinis, i Lie rapH1iA cnocid BuainuTucs.

Bawa Featured cekuis moxe Burnsgatv npmbnmsaHo Tak:

Featured + 7

Link Link

Services and Pricing Inspiring success
stories of our clients

All you need to grow your service agency

d di t goals and budget
B e 502 anCUCEY Discover how B2B Global has helped Service IT

companies unlock their growth potential. Want

Services and Pricing Case studies

B2B Global B2B Global

Check the services and pricing for each service Discover how B2B Global has helped Service IT
Interested? companies unlock their growth potential. Want alike
DM me for details results?

Kpok 6 - CepTundoikatu

[yxe BaXnuBo nam’aTaTu, WO CepBiCHMI Bi3HeC - Le KOMOZAITI.



Bci cepsicu 3 TOYKM 30py cnoXuBaya - O4HaKOBI.

Tomy, Wwo6 BMAINUTUCE cepen KOHKYPEHTIB, OTpUManTe crneuianiaoBaHi ceptudikartu, KoTpi
NiAKPecntioBaTMMyTb AKICTb BaLUMX NOCNYT.

Ocb npuknag moix ceptudikaris:
Licenses & certifications + 7

Aligning Sales and Marketing
LinkedIn

Issued Mar 2024

( Show credential &' )

& Sales and Marketing

l; HubSpot Reporting
® HubSpot Academy
Issued Feb 2024 - Expires Mar 2025
Credential ID a0401dca82a547d392f8f2b8f371e5ad

( Show credential &' >

€ HubSpot

Hubspot Reporting Certificate.png

Show all 5 licenses & certifications =

Kpok 7 - HaBn4ku

Lle MOXNMBICTb MONPOCUTY iHLUMX 3BEPHYTU yBary Ha Balli HABUYKW.

lonosHe, WoOO Ui HAaBUYKKM BIANOBIgAaNW poni, Ha siky BM npeteHayeTe. Hanpuknag, skwo su SDR,
TO ONTMMI3YNTE HABWUYKM, SIKi BU AEMOHCTPYETE, BiANOBIAHO 40 0OOB'A3KIB L€l poni.

Buainite 3 HarBaXknNuBILLi HABUYKM B po3dinax pekomeHaauin, oTpuMmanTe WoHarnmeHwe 3
NIATPMMKA Ha KOXHY HaBUYKY

Hopante 20+ peneBaHTHUX HaBu4ok ans SEO

Min npuknag:



Skills + 7

Demand Generation

3 Endorsed by 4 people in the last 6 months
:: 4 endorsements

-_ Fractional CBDO case study

Customer Relationship Management (CRM)

@ Endorsed by 3 people in the last 6 months

(3]
aa 3 endorsements

@ Fractional CBDO case study

Show all 23 skills =

Kpok 8 - PekomeHpauii

Llen po3ain € ogHuM 3 HanbinbL HeaooUiHEHMX y Bawlomy npodini LinkedIn.
Ane ue, no cyTi, Bal po3ain couianbHOro Aokasy, SkMm nokasye, Lo nNpo Bac AyMaloTb iHLLi.

Lle gie Tak camo, 4K Bigrykm npo ToBapu B IHTEPHETI, AKi M1 Nepernsgaemo, Konv BUpILLYEMO, YN
BapTO iX KynyBaTWu.

A HanonernnBo pekoMeHayt BaM OTpUMaTK MiHiMyM 3 BiAryku Big nogen, 3 SKUM1 BU HELLOAABHO
npautosanu.

Min npuknag:



Recommendations + 7

Received Given

Maryna Zhuryk - 1st
Head of Marketing | ASD Team
August 5, 2024, Maryna was Victor's client

Victor provided us with his outbound audit service. What we liked about it - was the integrated approach
that covered the complete analysis of the strategy, plans, competencies of marketing & sales team
members, and more. Thanks to Victor, we can look not only at our outbound activities from a different
perspective but also at the strategy as a whole. Today, we have an action plan of what to do next in order to
get better results from our marketing and sales activities.

ﬁ Aleksey Pavlishen - 1st

s Head of Sales | Chief Commercial Officer | CCO | VP of Sales | Chief Business Development Officer | CBDO |
Sales Director | Head of Business Development | Business Development Director | CEO | COO | Sales
Consultant
February 1, 2024, Aleksey was Victor's client

Victor did a great job helping us re-launch the outbound lead gen channel. He audited our prospecting
process and provided real clarity on how to accelerate our pipeline generation. We've taken our prospecting
to the next level and already started closing more deals. Highly recommended.

Show all 3 received =

[oTOBO.

Bu 3pobunun npodinb Linkedln, onTumizoBaHuii ang Biggigysauis, Wob6 B1 MOrNu cnpaBuTu
HeMMOBIpHEe nepLue BpaXkeHHs, i NigBuLLyBaTN KOHBEPCIl.
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